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Crawford Johnson, Sr., president, The Coca-Cola Bottling Co., Birming-

ham, Ala., which is also known as Crawferd Johnson Co. The new bot-

tling plant which was recently completed, is undoubtedly the finest in the

south, if not the most beautiful in the entire country. The portrait above
is a reproduction of an oil painting.
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cAchievement. .

A Story of Crawford Johnson and his
Elaborate New Bottling Plant at

Birmingham Alabama
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“Crawford, you're fired.” Those years ago. No jobs being available,
words, spoken more than thirty years Johnson made one. He walked bold-
ago, started what is perhaps one of ly into the general offices of the
the most colorful careers in the bot- Blank Insurance Company and con-
tling industry. vinced them that there wasn’t a bet-

ter insurance man in the state of

Young Crawford Johnson was at
g Tennessee. From that start, with a

that time an assistant to the United
States Deputy Clerk at Chattanooga,
Tennessee. He was fortunate indeed
to have for a “Boss,” such a broad-
minded and intelligent man as Thom-
as Ewing. Ewing could see that
Johnson’s future in the service was Sitting in his office, while in one
altogether too limited for the ambi- ©f these smug moods, reminiscing
tions and enthusiasm that were pent about the past and contemplating the

up in his dynamic brain and body. future, his “leg-o’-mutton-sleeved”
secretary announced a messenger

long tough grind, he soon proved his
statement. His insurance business
was coming along in great shape.
Here at last was the road to the suc-
cess he had dreamed of.

He knew that Crawford’s loyalty
would not let him leave, so he did
him the kindness to fire him.

with a note.
It proved to be from Thomas
Ewing. The substance of it was
What now—well, one must eat and “Can you have lunch with me today?
have shelter, even in Chattanooga, 35 “Ewing.”
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It was over the coffee and cigars
that Ewing announced, “Crawford, 1
want you to quit the insurance busi-
ness.

“But, I'm doing pretty well in in-
surance,” Johnson answered.

“T know, but I've got an opening
in the produce brokerage business.”

“But, I don’t know a thing about
the produce brokerage. business,”

rotested Crawford.

“You didn’t know such a lot about
insurance either, did you, and wyou
seem to have done pretty well, How
long will it take you to close out.”

“About sixty days.”

And after a short discussion it was
settled.

About six weeks later the men met
again at the Cafe. ILuncheon had
again reached the cigar and ceffee
stage, when Ewing remarked, “Craw-
ford, the stage is all set for you to
become a produce broker. Go down
this afternoon and see My, ———,

Without any previous knowledge
of hams and eggs except as a break-
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This is the site of the first home of the Birmingham Coca-Cola Bottling Co.

It is located at 109 N, 24th St., in Birmingham, Ala. The building is now
occupied by a cafe and a harness shop.
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tast standby, Johnson went out and
bucked one of the toughest games
on the ecards and won. Within a
yvear he was going strong and making
mare money than his insurance busi-
ness had ever yiclded,

Determination, a keen business
sense, and a willingness to stick with
a problem till it was licked, even to
burning the proverbial midnight oil
for nights at a stretch, again proved
the old rule, “That he who wills,
can,

Two years of this and Ewing was
still unsatisfied. Johnson had be-
come proficient in these professions
so quickly that the old man felt he
ought to get into business where the
possibilities were boundless, some
husiness where small capital could
multiply rapidly, a business that
would really match the fire and “‘go-
get-"ern spirit” of Crawford’s ability.

And so he came to Johnson again
and said, “Crawford, I don’t know
what you ought to do but, I'm sure
it's not insurance of produce broker-
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g. I can’t envision right now a
usiness big enough potentially to
atch the enthusiasm that I know
ou can put into it. I want you to
nd an opportunity that you think
ffers real possibilities, and talk it
ver with me. If you need capital to
wing it, I'll gamble on you.”

It was not long afterward that
ohnson found the opportunity. It
as just about the time that Asa G.
andler had begun to realize what
huge success Coca-Cola could be-
ome as a fountain beverage.

The Bottlers’ Friend

Abowve, the second home of the Craw-
ford Johnson Co., located at 1728
Avenue B, also in Birmingham. The
above photo was taken about 1904.
It shows Crawford Johnson and his
entire personnel. At left in circle,
photo of subsidiary plant in Besse-
mer, Ala., built some years after.

Joe Whitehead had only recently
conceived the idea of selling Coca-
Cola in bottles. He had gone to
Candler with an idea that he said
would make him a million dollars.
“Coca-Cola in bottles.” Candler
couldn’t see it—and he said, “Joe, if
this idea of yours is worth a million,
why don’t you make the million for
yourself. Tell you what I'll do, I'll
give you the entire United States for
your territory.”

So started the Coca-Cola Bottling
Company. And it was through his
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acquaintance with Mr. Whitehead,
and Mr. Lupton, and Mr. Thomas,
his associates, that Johnson became
interested in Coca-Cola in bottles.

Birmingham was one of the terri-
tories then open, and Mr. Johnson’s
“vision’”” permitted him to see the
future of that
city. Shortly
after a confer-
ence with Ew-
ing, Johnson
was in the Co-
ca-Cola busi-
ness at 109 N.
24th Street in
Birmingham.

1t was No-
vember, 1902,
and marked
the beginning
of his perma-
nent career.

This first
bottling plant
boasted the
following pretentious equipment: a
foot power soda machine, a bottle
washer consisting of a large two com-
partment square wood tub, with al-
kali on one side and fairly fresh wa-
ter on the other. Split buck-shot and
a few hand brushes took care of the
extra dirty bottles very nicely. And
last but not least in the plant equip-
ment was a Liquid “Gem” Carbona-
tor.  (Editor’s note—which only
goes to prove again that he was a
progressive minded bottler.) Some
Coca-Cola cases, a supply of bottles,
a barrel or so of syrup, an active
mind, a healthy body and a cast iron
determination, were his entire stock
in trade,

Under Crawford’s able administra-
tion of the business the demand for
bottled Coca-Cola in his territory
soon exceeded the supply.
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Mr.T.J. Kelly has been with Mr. Johnson
since the first plant.

The little plant was humming at
top speed most of the time. It was
during these busy periods that Mr.
Kelly (who was Mr. Johnson’s shop
man and still is) had his “hands
full” as the saying goes.

One time when the orders were
piling high on
the spindle,
Crawford of-
fered to buy a
new hat for
every man in
the shop for
the first “100
case day.” By
long and hard
effort it was
accomplish e d
—and true to
his word,
Crawford
bought each
man in the
shop a brand
new brown
derby.

By additional equipment and more
eflicient handling the plant was soon
producing 175 cases a day. Even as
early as that, Johnson was strong
for efficient layout and planned work,
and he got the most out of his meager
equipment.

It was only a few months that the
plant remained on the alley corner.
Some profits had been realized and
the mortgages on the equipment were
begining to get a bit smaller.

Crawford felt that the outcome
was an assured success—and that it
was time to lay a bigger plan.

The second plant was located at
1728 Avenue B, between 17th and
18th streets. Another foot power
crowner was added which was used
to bottle ginger ale in addition to
Coca-Cola.
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Among the new cquipment pur-
chased when the second plant was
started was a mule eart and a mule
called “Bird” There’s a story about
“Bird"” that is even now remembered
by the “old timers’” in the plant.
Bird it seems, unlike most mules,
didn’t have a particularly mulish dis-
position. He would go along about
his business, and work hard and long
never complaining in the manner
which mules sometimes have,

After ten yvears of hard work
‘Bird”" was pensioned. Yes, pen-
sioned, for Johnson refused to sell
thim or consign himn to the musilage

'he third
St., Birmin

The Bottleys’ F riend

plant, constructed in IQ[}B, wae loceted at Avenue E and 22nd
gham. This plant served until the present masterpiece was builf.,
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A mule cart purchased about 1903, shorily after the second plant was
apened. Just which one of these mules is “Bird” is doubtful.

mart. He said, when a mule goes on
like “Bird " has, by gad, he just isn’t
an ordinary mule—he’s 2 friend of
mine and I'm going to take care of
him and pension him like any other
old employee. So Bird had a pas-
ture all to himself, and no work to
do. When it became impossible to
keep him near the plant, Johnson
boarded him on a nearby farm, pay-
ing for his kcep summer and winter.
Bert lived to the ripe old age of
twenty-three, and when he died even
the Birmingham newspapers carried
a story about “Bird”’ the faithful old
mule who was pensioned instead of
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Interior of the third Crawford Johnson Plant, construct
the “Liquid” Low Pressure Fillers shown in the above il

being discarded like most mules.
In 1908 a new plant was built at

Avenue E and
Twenty-S e c-
ond Street.
Coca-Cola was
a success and
Crawford
Johnson was a
success at bot-
tling and dis-
tributing it.
This new
plant, which
served until
the present
masterpie c e
was construct-
ed, was
equipped with
the latest in
equipment at
that time.
Among this
equipment was
a Liquid 40-
Spout Low
Pressure Fill-
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one sold by “Liquid.”

Jumor League Girls

help to open the new
Coca-Cola Bottling
Plant
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Music and Coca-Cola for All |
CRAWFORD JOHNSON & COMPANY, u. |

3301 Eleventh Avenue, N. |

One of the ful£~page newspaper ads an-
nouncing the opening of the new plant.

ed in 1908. Among
lustration is the first

er, the very first one ever sold, and
the second one which had been built

by the “Lig-
uid.”

In 1910 the
first motor
truck was pur-
chased. It was
a “Randolph”
and had a ca-
pacity of 50
cases. This
marked the
beginning of
motor truck
use in Bir-
mingham,

The plant
built in 1908
was built with
an eye to ex-
pansion and
served the
company well,
until its ever
growing busi-
ness outgrew
all room for
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expansion and a new plant again had
to be built. '
But long before this became actu-
ally necessary Johnson’s vision
permitted him to look ahead to the
day when a new plant would have
to be built. And for a period of al-
‘most ten years he planned it—visited
other plants, checked up on new
ideas and equipment, and when the
day came to put the new plant into
being, he had a remarkable fund of
ideas and ex-
periences to
draw on in
planning it.
The new
plant, a mas-
terpiecein
bottling plant
constructi o n
from the
standpoint of
beauty as well
a3 efficiency, is
located at
3301 Eleventh
Avenue North
in Birming-
ﬂ]am. It was
formall y

;Opcned May
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A view of the beautifully appointed lobby
or reception room as seen from the en-
trance. Archway leads to bottling dept.

The new Crawford Johnson plant, located at 3301 Eleventh Ave., North, in
Birmingham, Ala. Formally opened in May, 1929.

9, 1929. Full page newspaper ad-
vertisements announced the opening
in which the Junior League girls of
Birmingham participated. The news-
paper advertisement announcing this
is shown.

The main building, 800 feet by 240
feet, is of reinforced concrete, faced
with maroon brick and terra cotta,
Large bronze letters give the name
of the plant and a massive bronze
door marks the imposing entrance.
The east wing
of the build-
ing is enclosed
in leaded win-
dows, making
visible the op-
eration of the
main section
of the bottling
plant to pas-
sers-by.

Upon enter-
ing the build-
ing in a lobby
or reception
room, one
feels as
though enter-
ing a drawing
room of a
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modern mansion, because of the
splendor of the furnishings and the
home-like atmosphere that has been
achieved.

Both reception rooms, upstairs and
downstairs, together with the offices
of the company’s officials, are fur-
nished as a modern home, rather than
a business office. Everything is new
throughout the plant, nothing having
been brought from the old building.

The downstairs reception room is
in Italian, the furniture being an-
tique walnut of the sixteenth century
period. The bright craftex walls,
hung with tapestries, and the oriental
rugs and cushioned chesterfield and

The upstairs re-
ception room on
which face the
private offices of
Crawford Sr.,
Allen, and Craw-
ford Johnson Jr.
The gemeral of-
fice is just to the
right.
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Another view of
the lobby, looking
towards the en-
trance., The stair-
way leads to the
offices upstairs.

chairs form color-
ful splashes, which
contrast pleasingly
with the wrought iron
baluster, surrounding the
winding stairway on the right,
leading to the second floor.

Here one finds another reception
room, equally as attractive in Italian
and colorful furnishings. At one end
is a large fireplace, where gas logs
burn merrily, Wall tapestries, an
occasional chair, a Chinese vase, a
refectory table and a charming pie-
ture of a provincial town above the
mantelpiece speak of the perfect
taste of an interior decorator, who
worked in econjunction with the archi-
tect to achieve the colorful effect of
homelike atmosphere.

First, on the left of this room is
the office of the president—Crawford
Johnson. The room is a charming

sanctum with Italian antique furni-
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The office of Crawford Johnson Sr.

Below, Allen Johnson,
Sec.-Treas. Left, his
beautiful private office.

Below, Crawford
Johnson Jr.,
Vice-Pres. and
Gen. Mgr. of the
company. His
private office is
shown at right.



A view of the bottling plant as seen through the large plate glass windows

of the general manager’s private office. “Liquid” equipment is used through-

out. Note the three asbestos covered pipes which carry all of the feed
lines from the balcony.

ture, oriental rug, an oil copy of an
old master, casement cloth curtains
with gold brocade draperies and a
quaint highboy, instead of the usual
file case.

The office of Allen Johnson, secre-
tary and treasurer of the company,
is in early American,
with a Windsor chair, a
secretary over which is
hung a paisley shawl
and copies of George
and Martha Washing-
ton. The windows are
hung with basket cloth
curtains and a handsome
ship model lends a
charming detail.

Next comes the office
of Crawford Johnson,
Jr., vice-president and
general manager of the
company. This is also

The Bottlers’ Friend

Ttalian, antique walnut furniture,
with hand blocked linen window
drapes, a ship model and a painting
of an old burgomaster.

The east wall of the room is solid
plate glass, making it possible for
occupants to obtain a view of the

A wview of the well lighted and roomy general

office.
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A portion of the assembly room,
where advertising matter is also kept.

plant below at all times. The bot-
tling plant is completely ‘“Liquid”
equipped. There are three “Liquid”
SuperKleen bottle washers, three
“Liquid” 40-spout Low-Pressure fill-
ers, three “Liquid” Rotary crowners,
and two “Liquid” Red Diamond car-
bonators.

The main office, where the sten-
ographers, bookkeepers, etc., work is
to the left of the upstairs reception
room. It is a large room, well lighted
and well ventilated.

Behind this is the long assembly
room, where staff and departmental
meetings are held and which is
equipped with tables and has a
kitchen adjoining. Here banqueéts,
luncheons and functions are held.
The room will accommodate 100 per-
sons and Mr. Johnson has announced
that the room will be available to
various clubs and women’s church or-
ganizations of Birmingham. They
are invited to hold their meetings
here at any time.

The plant itself is ideally laid out
and operates with an efficiency almost
unbelievable. Perhaps the best way
to really appreciate how efficient the
layout is, is to follow through, from
the unloading of a truck load of
empty bottles to the final billing to
the customer.

The truck loaded with empties, en-
ters the spacious concrete paved yard
and goes up to the unloading plat-
form' on the outside of the building.
Here the cases of empties are un-
loaded on a roller conveyor and move
on into the lower floor of the plant.

This roller conveyor runs for a
space of about 50 feet along the side
of the building so that it is pos-
sible for two or three
trucks to unload at
the same time.

The rear of the plant where trucks unload and load from roller conveyors.
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Truck unloading empties on roller conveyor which carries them into base-
ment of building.
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The same truck loading fulls from the roller conveyor just ahead of the one
shown above.

When the truck is unloaded it pulls
ahead about 50 feet at the same plat-
form and receives its load of full
cases, which come down to the plat-
form on gravity roller conveyors
from the finished stock room on the
upper floor of the building.

By this arrangement a number of
trucks can unload and load very
quickly in the minimum amount of
time, without interfering with each
other.

Now let us go back to the cases
of empties which were unloaded and
follow them down through the plant.

The roller conveyors which carry
the cases with the empty bottles, pass

Page 16

the basement feeds of three Liquid
Superkleen Bottle Washers. Here
the feeders remove the bottles from
the cases and place them in the bottle
carriers of the Superkleen Bottle
Washer. The cases travel on up to
the Case Inspecting Department,
where they are inspected, repaired
and painted if required before being
used again.

After the cases are repaired or
found to be in good repair, they are
loaded on a raised platform. These
are then moved by means of lift
trucks to the air brush painting com-
partment in which there is a revolv-
ing base. The air brush operator can
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At left, the case
repair depart-
ment, showing
how cases are re-
painted ‘with an
air gun.

At right, cases of empties
coming in from wunloading
trucks and being carried to
washers.

At left, the basement
feeds of the three
“Liquid” Superkleen
bottle washers.

At right, another
view of the Case
Repair and
Painting Depart-
ment.
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A rear view of the three “Liquid” Superkleen Bottle Washers in the Craw-
ford Johnson plant.

handle 60 or more cases at one time
with ease and speed.

Now let’s go back to the bottles
again and watch them as they enter
the three big Superkleen bottle
washers on the floor above. These
three washers are located just be-
hind the bottling room proper. The
partition between the two rooms is
surmounted by a balcony which runs
above the top of the bottle washers.

As the bottles come off the Super-
Kleens they remain standing for a
moment under an inspection light
where the operators carefully inspect
each row of bottles before allowing
them to pass on to the Fillers.

The bottles are now passed to the
syrupers of the three Liquid 40-
Spout Low Pressure Fillers and from
here pass directly to the three “Li-
quid” Rotary Crowners operated in
conjunction with the Fillers. From
the Crowners they are conveyed by
means of a conveyor chain to another
conveyor running at right angles,

Page 18

which carries the output of all three
Fillers to a room behind the Bottle
Washers.

Here the line divides into two
lines as the bottles pass the inspec-
tors who place the bottles over a
series of inspection lights to doubly
make certain that they are perfectly
cleaned, filled, and crowned, as well
as to avoid chipped bottles or any
other imperfection that may not have
been noticed up to this point.

Next to this inspection table is a
conveyor arrangement which carries
clean and painted cases from the case
repair and painting room.

After having been inspected, the
operators place the bottles in the
cases four at a time, from which
point these cases continue on the
conveyor belt to the filled stock room,
which has a capacity of 10,000 cases.

As required, they are sent down
another conveyor belt system to the
waiting trucks.

The syrup room is another point
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Full cases being delivered to Full-Stock Room on conveyors.

of interest about the Crawford-John-
son plant and is, of course, immacu-
lately clean and spotless. The walls
are white glazed tile, the floor con-
crete. Coca-Cola syrup is filtered as
it is pumped from the barrels to a
large 500 gallon glass lined tank by
a “Wright” Centrifugal Pump. The
syrup room alse contains four 50-gal-
lon tanks for soda water syrups in
addition to the large 500 gallon Co-
ca-Cola tank.

Another item of especial interest is
that all pipe lines, water, syrup, etc.,
are carefully concealed in the bal-
cony arrangement above the bottle
washers mentioned previously.

All of the lines are then run
through one tubing to a Ppoint di-
rectly above the bottling units. This
makes a very attractive clean look-
ing appearance and eliminates the
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conglomeration of pipes that so often
are considered unavoidable in the
average bottling plant.

Among other bottling equipment
not previously mentioned are two
“Liquid” Red Diamond Carbonators
each having a capacity of 750 gallons
per hour. These two machines sup-
ply all of the carbonated water re-
quired by the entire plant.

A York 33 ton ice machine is used
for cooling the water used for bot-
tling. The machine is set to start
when the temperature of the water
reaches 87 degrees and cuts off when
the temperature is brought down to
33 degrees.

Three gas fired McKee Perfection
Automatic boilers, 25 h. p. each, fur-
nish the steam used for heating the
cleaning solutions for bottle washers.
They also supply hot water, and
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Above, the spotless
syrup room.

At right, one of the
two “Liquid” Red
Diamond Carbona-
tors in the plant.

One of three
“Liquid” Rotary
Crowners with
which the plant

is equipped.

The Bottlers’ Friend Page 21

The front of the bottling plant.
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The truck and passenger car garage.

heat for the building when required.

In addition to the heating plant a
special room on the lower floor con-
tains the ventilating machinery which
supplies cool fresh air during the
summer months to all parts of the
building.

A large storage room is provided
in the basement for the storage of
incoming supplies. Just outside of
this storage room is a spur track
where freight cars are unloaded to a
concrete platform. Gravity convey-
ors carry supplies, etc., into the stor-
age room. A long concrete incline is
provided for incoming supplies which
are delivered by motor truck. The
trucks pull up on this incline and
unload on gravity conveyors which
carry the supplies to the storage
room.

T h e facili-
ties for caring
for the motor
t ruck equip-
ment may also
be of interest.
The motor
truck garage
is designed to
accommoda t e
13 motor
trucks and is
really a series

The Bottlers’ Friend

of separate garages inasmuch as
there is an individual door for each
truck. This makes it possible for
trucks to pull in and out at any time
without ever interfering with each
other. As in the plant itself great
care is exercised from the standpoint
of cleanliness, not only in the garages
but of the trucks themselves. Two
special washrooms for the trucks are
provided. These are equipped with
powerful adjustable reflector lights
so that every part of the truck is well
lighted while it is being washed.

In addition to the truck washroom
there is a paint shop, also equipped
with special adjustable flood lights.
Included in the equipment are two
pressure spray guns and an air com-
pressor.

A
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One of the special delivery trucks used exclusively for the

6-bottle packages.
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The garag-
es, washroom

and paint
shop are
heated by

gas when re-
quired by a
special unit
separate
from the one
that is used
for heating
the building.

Because of
the multi-
plicity of
signs and frequent repainting of the
trucks, etc., a sign painting depart-
ment is maintained. This depart-
ment has netted a saving of $1,700.00
in one year in comparison with the
previous cost, when the work was
sent out.

One of the interesting and success-
ful sales plans was the introduction
of the 6 bottle carton idea. While
this idea was tried as early as 1923
it was not a complete success at that
time and was discontinued. Last sea-
son, however, it was again adopted
and since has proved so successful
that special truck equipment is used
for handling this class of trade.

Sales of the 6 bottle cartons in one
month now
equal the
sales for the
entire year
when the ex-

The ““six
box,” which
is meeting
with consid-
erable  suc-
cess.

Mr. E. P.
Rice, sales
and credit
manager, in
his private

office.

¥y a2 ¥
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periment was tried first in 1923. The
6 bottle carton was introduced
through a newspaper campaign and
with car card and poster advertising.
A special demonstration plan was
also employed which was eminently
successful. For this purpose 10 girls
and one capable overseer were em-
ployed. This crew was divided up
into pairs and the girls remained two
days in each store. Free drinks of
Coca-Cola were dispensed and nov-
elties such as ice picks, bottle open-
ers, eté., were distributed.

The cartons which contain the
bottles are returned with the empties
and are used on an average of 3145
times. On this basis the cost per
delivery is just a trifle more than lc,
the cost of the cartons averaging
$.043 each.

These paper cartons are packed in
wooden delivery cases, 4 to a case,
and delivered by special motor truck
equipment as mentioned previously.

In addition to the advertising men-
tioned, a small folder was also used
for distribution to dealers. This
folder is shown in the accompanying
illustration. We are quoting the
first paragraph of the copy as it
explains the purpose and advantages

The Liquid Bottler



One of the dealer helps on the “6
box,” an attractive 4-color litho-
graphed folder.

of this “Six-Box” as it is termed.
A conveniént cardboard home
package of Coca-Cola. It contains
six bottles, just the right number

to fit the family ice box. It is a

convenient box in which to return

the empty bottles. Get the Coca-

Cola “6-Box” from your grocer.

Return the bottles and redeem

your deposit on another “6-Box.”

In this way you can always enjoy

Coca-Cola in your home at an in-

significant cost. With a “6-Box”

on hand, you are always prepared
for wholesome refreshment—for
your family and unexpected guests

—for bridge parties, luncheons and

picnies.

Another extremely interesting and
profitable plan which stimulates sales
is used.

A record of the sales of each cus-
tomer is kept on a report like that
shown in the accompanying illustra-
tion. These reports are bound in
little leather binders, one binder for
each driver’s territory.

The salesman driver makes a nota-
tion on each customer’s sheet showing
the number of cases of Coca-Cola
and soda water delivered as well as
the number of empties picked up.
The record is very simple, all the
driver has to do is write three figures
after having made the call.
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These records are then posted on
a master record that is kept in the
office and which shows transactions
with each customer for the entire

year. )
This record has a number of
uses. It is checked regularly by the

sales manager and shows exactly
what is happening to each of their
accounts. Should sales drop off in
any one case it shows up very plainly.
A letter, telephone call or personal
call usually develops the reason for
this falling off in sales and usually
rectifies it.

Another purpose that this record
is put to, which is of particular in-
terest, is the “monthly profit letter.”
While this is not really a letter but
simply a small form as shown in

A page from the loose leaf route book

which the salesmen-drivers carry and on

which they keep a record of the Coca-

Cola and soda water delivered as well as
empties picked up.

The Liquid Bottler
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The master sales record sheet of customer’s purchases on which daily entry is made

from the driver’s records.

the accompany-
ing illustration,
you can imagine
its effect when a
customer receives
one of these slips

The receipt of
this profit letter
serves to call the
dealer’s attention
to the profitable
business of sell-
ing bottled bever-
ages, and keeps
him pushing this
product, thus
keeping up his
sales and the
sales of the bot-
tler.

There are nu-
merous other
plans and ideas
which have been

Address,

The monty of.
____________ Cases of Coca~Cola,
Your average cash investment

Your gross profit

We wish
tunity to ¢ o take
business,

this oppor-
hank you for yﬁﬁ,r

Remarks;

CrawFord Johnson & Co.
By.

—— .
e

The monthly profit letter or report

which is sent to each customer.

The Bottlers’ Friend

Customer’s name and address is written on other side.

inaugurated by
Mr. Johnson and
his associates but
we have already
written at great
length so we will
not attempt to
cover them.

It is evident,
however, that
success did not
come as a matter
of luck but by
intelligent plan-
ning, courage
and hard work.

Mr. Johnson
voiced the opin-
ion that he ex-
pected to contin-
ue to expand and
progress and felt
that the bottling
industry was
only just com-
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ing into its stride and that the future
holds great prospects for the bottler

who will plan and work intelligently
and industriously.

An interior view of Cleveland gas plant show-

ing the shipping room.

w.

E. NEWMAN
Manager
Cleveland

Branch

The new Cleveland plant of

the Liquid Carbonic Cor-

poration, located at 1318 W.
58th St.

New
Liquid

Branch Office and Gas Plant at Cleveland

The Cleveland Branch of The
Liquid Carbonic Corporation re-
cently moved into their new home
which has just been completed..

The new plant is located at 1318
West 58th Street.

W. E. Newman, Branch Manager,
says the new plant will enable him to
better” serve the customer in the
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Cleveland Branch territory since all
of the handicaps under which they
had to work at the old plant have
been removed.

The new building houses an up-
to-date plant for the manufacture of
Red Diamond Brand Carbonic Gas,
also the company’s branch offices and
show room.

The Liquid Bottler
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